RELIGIOUS REAL ESTATE IOUNDRY

COMMERCIAL

At Foundry, we have assembled a group of industry experts that have each answered the calling to exclusively
specialize in serving religious, education and nonprofit groups with their real estate needs. Our platform of

brokerage, property and project management gives us the unique ability to serve organizations through every
stage of their real estate life cycle.

MEET YOUR TEAM

MATT MESSIER cCIM, SIOR \ CARLIN BEEKMAN

Matt Messier leads the 4 5 Carlin Beekman serves as
Religious and Educa- an Associate for Found-
tional Practice Group D] ry's Brokerage Services
of Foundry, which has Sl team, specializing in
assisted over 3,000 religious, educational, serving churches, schools and non-profit enti-
and nonprofit groups in the disposition/acqui- ties. Carlin focuses on business development,
sition of real estate across the country. Matt property research, due-diligence, and end-to-
is one of the original 12 partners who began end coordination of transactions and strategic
Foundry Commercial back in 2007. Matt has initiatives. Carlin is passionate about helping
assisted a number of denominations, extensions organizations leverage their real estate for
funds, lenders and schools with the analysis, Kingdom purposes and developing creative
management and brokerage of their real estate. strategies around property utilization.

Below are a few organizations and denominations that we have called ‘partner’ over the years. Our
rootfs run deep with these groups and we have assisted them in the large and small transactions, bringing

as much expertise and thought to the rural, single-room church as we do the sale of an entire university
campus.

TO US, IT'S MORE THAN JUST A TRANSACTION

We understand that transactions in the religious and educational
space always have kingdom and community impact. The
stewardship of these facilities has the power to do good and
promote mercy and justice. We know that the sale or purchase
of a property can begin a ripple effect in the community through
the opportunities given and funds dispersed. Our team of brokers
has cultivated the empathy and skill that it takes to view each
transaction through this holistic lens, balancing the desire to
serve and love the community in each sale while achieving the
highest market value for our client. With a partnership mentality,
it is our calling to wade into these conversations with you to help
serve each member, student, and team.
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